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Automate
your sales
processes

SFA app for sales representatives.

It automates planning, sales visits
and reporting, speeding up
workflow and enhancing efficiency.




Description

Used for informing and describing. Not intended
for collecting responses. Allows dynamically
displaying answers from other fields

I
sl

Number Collects
responses in numerical form

1.23

J= Simple selection
— Enables choosing one response from a list in the form
of buttons. Maximum number of responses: 10.

No-code.

Easy system
configuration

To configure Emigo, you don't
need developer support. Thanks
to simple editors, you can easily

reflect your processes in the
system or use ready-made
templates, tailored to your needs.



02 9)integra

Integration
with distributors

Automatic transfer of orders from
Emigo to distributor systems.

No errors in order transfer.
Quick fulfillment and
feedback on order

status and reasons for
non-fulfillment.




03 W winpoint

Always up-to-date
database of sales outlets.

Continuously verified and updated
database of all retail outlets for the
FMCG, cosmetic, and DIY sectors.

Over 220,000 records: shops, discount
stores, wholesalers, gas stations,
drugstores, hair and beauty salons,
bookstores, and stationery stores.




04 «wipocrates

Databes of
pharmacies and
medical staff

A constantly verified and updated
database that allows tracking the
history of ownership changes of
entities and the employment of
doctors and staff, enabling more
effective client retention.
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Shower gel
400ml

Shampoo
250ml
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Automatic order
suggestions

The Emigo system automatically
suggests a list of products to order
for representatives. Suggestions
are based on, among other things,
the customer's previous order
history, sales plan, or data from
other sources.
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Image
Recognition

Display analysis with Al and image
recognition technology. The Emigo
system automatically recognizes
products in a shelf photo and
verifies whether standards have
been met. It shortens the duration
of the sales visit and provides
reliable data.




D

Authorized access
to data with role
consideration
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Convenient
work with large
data sets

e
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Performing actions
directly from
the report level

Easy management
of analytics and
creation of your
owhn dashboards.

07 bigsens

Business
analytics

Bigsens offers over 75 convenient and
clear analytics based on Microsoft Power
BI. It allows for the analysis of data from
various sources in one place. It enables
better decision-making, more accurate
trend forecasting, and a quicker response
to changes than the competition.



OIS¥ Client Booster
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Clear analytics, providing ready-made

lists of clients where sales can be “
increased, and from which services can —
be discontinued. It allows for the =
optimization of representative services el I —
and quick responses to sales declines.
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Ensure the availability
of your products.

Clear analytics that allow you to ensure product
availability. It provides ready-to-use lists of
products that require more attention due to
limited availability in warehouses.

Out-of-stock Minimizing the risk of customers
prevention switching to competitors.
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Optimize the
work of the
sales team

Convenient analytics that provide ready-made

lists of representatives who have efficiency issues.

It allows you to find out whose number of orders
Is too low or who is wasting time on ineffective
visits and excessively long drives to clients.

82%1

31% 1



11 i:’ ClusterSense

Automatic Al
customer
segmentation

Clustersense is a solution based on Azure
Open Al for the automatic segmentation

of sales outlets according to purchasing
behaviors. It allows you to understand client
preferences and suggests product offers
tailored to the segment.



360 view

You can share segments with your
representatives in the Emigo system
with just a few clicks.

Thanks to the 360 View, they gain quick
access to a graphical presentation of
the client's purchase history along with
the most important KPls, as well as
information about their purchasing
preferences and potential.

«* ClusterSense




«* ClusterSense

Recommendation:
- - New for
Jb*

the client Order
Recommendations

Recommendation:
Client should

R have Based on customer segmentation,

the Emigo system can automatically

suggest to representatives which

products should be ordered for a specific

store and which promotions to apply.

Recommendation: These include not only the products

| These products will sell but also the quantities tailored
| Inthe nearest future to the store's potential.



Contact us!

Adam Sienkiewicz Grzegorz Dembicki Marcin Pleszko

P4 adam.sienkiewicz@sagra.pl DA grzegorz.dembicki@sagra.pl DA marcin.pleszko@sagra.pl

Q +48 502 022 201 Q +48 885 555 232 Q +48517 353105

We'll be happy to tell you more!
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